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1934. Yes   ¨     No  x

Indicate by check mark whether the Registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
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Non-accelerated filer x  (Do not check if a smaller reporting company) Smaller reporting company ¨
Indicate by check mark whether the Registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act).

    Yes  ¨     No  x

Indicate by check mark whether the Registrant has filed all documents and reports required to be filed by Section 12, 13 or 15(d) of the
Securities Exchange Act of 1934 subsequent to the distribution of the securities under a plan confirmed by a court.

Yes   x     No  ¨

The aggregate market value of the voting stock of the Registrant on March 31, 2011 held by non-affiliates was approximately $20.6 million. On
December 16, 2011, there were 14,938,071 shares of common stock outstanding.
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DOCUMENTS INCORPORATED BY REFERENCE

Certain information contained in the Proxy Statement for the Annual Meeting of Stockholders of the Registrant to be held on February 28, 2012
is incorporated by reference into Part III of this Amendment No. 1 to our Form 10-K.
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Explanatory Paragraph

The purpose of this Amendment No. 1 to our Annual Report on Form 10-K of Integrated Electrical Services, Inc. (�we�, �us�, �our� or the �Company�)
is to amend our Annual Report on Form 10-K for the year ended September 30, 2011 filed on December 20, 2011 (the �Original Form 10-K�), to
correct the accounting treatment previously accorded certain transactions and to restate our consolidated balance sheets as of September 30,
2010 and 2011, and our consolidated statements of operations, stockholders� equity, and cash flows for the years ended September 30, 2009,
2010 and 2011.

These corrections primarily include recording of a previously understated vacation accrual, which should have been recorded at September 30,
2008, with subsequent impact to the statement of operations with yearly balance fluctuations. Additionally, for all restated periods we recorded
other adjustments deemed immaterial to our net losses recorded in the years ended September 30, 2009, 2010 and 2011. These adjustments
include, but are not limited to, recording billing, payroll and other accruals, and the associated revenue and gross margin impacts, in the proper
accounting period.

Additional information on the effect of the correction to our financial statements as a result of this restatement is contained in Note 18 �
Restatement of Financial Statements included in this report

In addition, the Company has amended Item 9A including Managements� Annual Report on Internal Control Over Financial Reporting to update
the disclosure regarding disclosure controls and procedures and internal control over financial reporting.

As a result of the restatement, the Company has determined it will be necessary to amend the Original Form 10-K. This Amendment No. 1
amends and restates in its entirety Part I, Item 1 and Part II, Items 6, 7, 8, 9 and 9A of the Original Form 10-K. Within Part II, the restatement
impacted the following notes to our financial statements: 5, 6, 7, 10, 11, 17 and 18. This Amendment No. 1 continues to reflect circumstances as
of the date of the filing of the Original Form 10-K and does not reflect events occurring after the filing of the Original Form 10-K, or modify or
update those disclosures in any way, except as required to reflect the effects of the restatement as described in Note 18 to the accompanying
consolidated financial statements and to reflect the change in Chief Financial Officer, as set forth in Part III, Item 10.
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PART I

DEFINITIONS

This Amendment No. 1 to our Annual Report on Form 10-K, the words �IES�, the �Company�, the �Registrant�, �we�, �our�, �ours� and �us� refer to
Integrated Electrical Services, Inc. and, except as otherwise specified herein, to our subsidiaries.

DISCLOSURE REGARDING FORWARD-LOOKING STATEMENTS

This Amendment No. 1 to our Annual Report on Form 10-K includes certain statements that may be deemed �forward-looking statements� within
the meaning of Section 27A of the Securities Act of 1933 and Section 21E of the Securities Exchange Act of 1934, all of which are based upon
various estimates and assumptions that the Company believes to be reasonable as of the date hereof. These statements involve risks and
uncertainties that could cause the Company�s actual future outcomes to differ materially from those set forth in such statements. Such risks and
uncertainties include, but are not limited to:

� fluctuations in operating activity due to downturns in levels of construction, seasonality and differing regional economic conditions;

� competition in the construction industry, both from third parties and former employees, which could result in the loss of one or more
customers or lead to lower margins on new contracts;

� a general reduction in the demand for our services;

� a change in the mix of our customers, contracts and business;

� our ability to successfully manage construction projects;

� possibility of errors when estimating revenue and progress to date on percentage-of-completion contracts;

� inaccurate estimates used when entering into fixed-priced contracts;

� challenges integrating new types of work or new processes into our divisions;

� the cost and availability of qualified labor;

� accidents resulting from the physical hazards associated with our work and the potential for accidents;

� success in transferring, renewing and obtaining electrical and construction licenses;

�
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our ability to pass along increases in the cost of commodities used in our business, in particular, copper, aluminum, steel, fuel and certain
plastics;

� potential supply chain disruptions due to credit or liquidity problems faced by our suppliers;

� loss of key personnel and effective transition of new management;

� warranty losses or other latent defect claims in excess of our existing reserves and accruals;

� warranty losses or other unexpected liabilities stemming from former divisions which we have sold or closed;

� growth in latent defect litigation in states where we provide residential electrical work for home builders not otherwise covered by
insurance;

� limitations on the availability of sufficient credit or cash flow to fund our working capital needs;

� difficulty in fulfilling the covenant terms of our credit facilities;

� increased cost of surety bonds affecting margins on work and the potential for our surety providers to refuse bonding or require additional
collateral at their discretion;
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� increases in bad debt expense and days sales outstanding due to liquidity problems faced by our customers;

� changes in the assumptions made regarding future events used to value our stock options and performance-based stock awards;

� the recognition of potential goodwill, long-lived assets and other investment impairments;

� uncertainties inherent in estimating future operating results, including revenues, operating income or cash flow;

� disagreements with taxing authorities with regard to tax positions we have adopted;

� the recognition of tax benefits related to uncertain tax positions;

� complications associated with the incorporation of new accounting, control and operating procedures;

� the financial impact of new or proposed accounting regulations;

� the ability of our controlling shareholder to take action not aligned with other shareholders;

� the possibility that certain tax benefits of our net operating losses may be restricted or reduced in a change in ownership;

� credit and capital market conditions, including changes in interest rates that affect the cost of construction financing and mortgages, and
the inability for some of our customers to retain sufficient financing which could lead to project delays or cancellations;

� the sale or disposition of the shares of our common stock held by our majority shareholder, which, under certain circumstances, would
trigger change of control provisions in contracts such as employment agreements and financing and surety arrangements; and

� Additional closures or sales of facilities in our Commercial & Industrial segment could result in significant future charges and a significant
disruption of our operations.

You should understand that the foregoing, as well as other risk factors discussed in this document, including those listed in Part I, Item 1A of
this report under the heading �Risk Factors� could cause future outcomes to differ materially from those experienced previously or those expressed
in such forward-looking statements. We undertake no obligation to publicly update or revise information concerning our restructuring efforts,
borrowing availability, cash position or any forward-looking statements to reflect events or circumstances that may arise after the date of this
report. Forward-looking statements are provided in this Amendment No.1 to our Form 10-K pursuant to the safe harbor established under the
Private Securities Litigation Reform Act of 1995 and should be evaluated in the context of the estimates, assumptions, uncertainties and risks
described herein.
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Item 1. Business

Integrated Electrical Services, Inc., a Delaware corporation, is a leading provider of electrical infrastructure services to the communications,
residential, commercial and industrial industries. Originally established as IES in 1997, we provide services from 53 locations serving the
continental 48 states as of September 30, 2011. Our operations are organized into three business segments, based upon the nature of its products
and services (more complete descriptions follow):

� Communications � Nationwide provider of products and services for mission critical infrastructure, such as data centers, of large
corporations.

� Residential � Regional provider of electrical installation services for single-family housing and multi-family apartment complexes.

� Commercial & Industrial � Provider of electrical design, construction, and maintenance services to the commercial and industrial
markets in various regional markets and nationwide in certain areas of expertise, such as the power infrastructure market.

The table below describes the percentage of our total revenues attributable to each of our three segments over each of the last three years:

0000000000 0000000000 0000000000 0000000000 0000000000 0000000000
Years Ended September 30,

2011 2010 2009
Restated Restated Restated

$ % $ % $ %
(Dollars in thousands, Percentage of revenues)

Communications $ 93,579 19.7% $ 79,344 17.1% $ 78,724 11.8% 
Residential 114,732 24.1% 115,947 25.0% 157,586 23.6% 
Commercial & Industrial 267,052 56.2% 268,139 57.9% 430,727 64.6% 

Total Consolidated $ 475,363 100.0% $ 463,430 100.0% $ 667,037 100.0% 

For additional financial information by segment, see Note 11, �Operating Segments� to the Consolidated Financial Statements, which is
incorporated herein by reference.

Net Operating Loss Carry Forward

The Company and certain of its subsidiaries have federal net operating loss carry forwards of approximately $435 million at September 30,
2011, including approximately $136 million resulting from the additional amortization of personal goodwill. For more information see Item 8,
�Financial Statements and Supplementary Data� of this Amendment No. 1 to our Form 10-K.

Operating Segments

Communications

Business Description

Originally established in 1984, our Communications division is a leading provider of network infrastructure products and services for data
centers and other mission critical environments. Services offered include the design, installation and maintenance of network infrastructure for
the financial, medical, hospitality, government, hi-tech manufacturing, educational and information technology industries. We also provide the
design and installation of audio/visual, telephone, fire, wireless and intrusion alarm systems as well as design/build, service and maintenance of
data network systems. We perform services across the United States from our seven offices and our Communications headquarters located in
Tempe, Arizona allowing dedicated onsite maintenance teams at our customer�s sites. In 2010, our Communications segment was separated from
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our Commercial & Industrial segment to form a new operating segment. The decision to report Communications as a separate segment was
made as the Company changed its internal reporting structure and the segment gained greater significance as a percentage of consolidated
revenues, gross profit and operating income. Moreover, the Communications segment is a separate and specific part of future strategic growth
plans of the Company.

Sales and Marketing

We primarily specialize in installations of communication systems, and site and national account support for the mission critical infrastructure of
Fortune 500 corporations. Our sales strategy relies on a concentrated business development effort, with centralized
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corporate marketing programs and direct end-customer communications and relationships. Due to the mission critical nature of the facilities we
service, our end customers significantly rely upon our past performance record, technical expertise and specialized knowledge. Our long term
strategy is to improve our position as a preferred mission critical solutions and services provider to large national corporations and strategic local
companies. Key elements of our long term strategy include continued investment in our employees� technical expertise, expansion of our onsite
maintenance and recurring revenue model and improving our financial performance with a focus on risk adjusted returns on capital.

Competition

The mission critical infrastructure services industry is highly competitive. We compete on quality service and/or price, and seek to emphasize
our long history of delivering a high quality solution. Our competitors include a variety of nationwide, regional and local firms.

Residential

Business Description

Our Residential business provides electrical installation services for single-family housing and multi-family apartment complexes and CATV
cabling installations for residential and light commercial applications. In addition to our core electrical construction work, the Residential
segment is expanding its offerings by providing services for the installation of residential solar power, smart meters, electric car charging
stations and stand-by generators, both for new construction and existing residences. The division has 26 locations in Texas, and Sun-Belt,
western and the Mid-Atlantic regions of the United States.

Sales and Marketing

Demand for our Residential services is highly dependent on the number of single-family and multi-family home starts in the markets we serve.
Although we operate in multiple states throughout the Sun-Belt, Mid-Atlantic and western regions of the United States, 66.5 % of our revenues
are derived from services provided in the state of Texas. Our sales efforts include a variety of strategies, including a concentrated focus on
national homebuilders and multi-family developers and a local sales strategy for single and multi-family housing projects. Our cable, solar and
electric car charging station revenues are typically generated through industry-specific third parties to which we act as a preferred provider of
installation services.

Our long term strategy is to continue to be the leading national provider of electrical services to the residential market. Although the key
elements of our long term strategy include a continued focus on a maintaining a low and variable cost structure and cash generation, we have
modified our strategy during the housing downturn by expanding into markets less exposed to national building cycles, such as solar panel and
electric car charging installations.

Competition

Our competition primarily consists of small, privately owned contractors who have limited access to capital. We believe that we have a
competitive advantage over these smaller competitors due to our long-standing customer relationships, financial capabilities, local market
knowledge and competitive pricing.

Commercial & Industrial

Business Description

Our electrical contracting division is one of the largest providers of electrical contracting services in the United States The division offers a
broad range of electrical design, construction, renovation, engineering and maintenance services to the commercial and industrial markets. The
division has 18 locations in Texas, Nebraska, Colorado, Oregon and the Mid-Atlantic region.

Services include the design of electrical systems within a building or complex, procurement and installation of wiring and connection to power
sources, end-use equipment and fixtures, as well as contract maintenance. We focus on projects that require special expertise, such as
design-and-build projects that utilize the capabilities of our in-house experts, or projects which require specific market expertise, such as
transmission and distribution and power generation facilities. We also focus on service, maintenance and certain renovation and upgrade work,
which tends to be either recurring or have lower sensitivity to economic cycles, or both. We provide services for a variety of projects, including:
high-rise residential and office buildings, power plants, manufacturing facilities, data centers, chemical plants, refineries, wind farms, solar
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facilities, municipal infrastructure and health care facilities and residential developments. Our utility services consist of overhead and
underground installation and maintenance of electrical and other utilities transmission and distribution networks, installation and splicing of
high-voltage transmission and distribution lines, substation construction and substation and right-of-way maintenance. Our maintenance services
generally provide recurring revenues that are typically less affected by levels of construction activity. Service and maintenance revenues are
derived from service calls and routine maintenance contracts, which tend to be recurring and less sensitive to short term economic fluctuations.
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Sales and Marketing

Demand for our Commercial & Industrial services is driven by construction and renovation activity levels, economic growth, and availability of
bank lending. Commercial construction starts began to slow in mid 2008, and with a more severe decline starting in 2009 and continuing through
2011 due to the recession and tightening of the credit markets. Certain of our industrial projects have longer cycle times than our typical
Commercial & Industrial services and generally follow the economic trends with a lag. Our sales focus varies by location, but is primarily based
upon regional and local relationships with general contractors and a demonstrated expertise in certain industries, such as transmission and
distribution.

Our long term strategy has been modified over the past twelve months due to the downturn in the construction industry. Our long term strategy
is to be the preferred provider of electrical services in the markets where we have demonstrated expertise or are a local market leader. Key
elements of our long term strategy include leveraging our expertise in certain markets, such as transmission and distribution, expansion of our
service and maintenance business and maintaining our focus on our returns on risk adjusted capital.

Competition

The electrical infrastructure services industry is generally highly competitive and includes a number of regional or small privately-held local
firms. There are few significant barriers to entry in the electrical infrastructure services industry, which limits our advantages when competing
for projects. Industry expertise, project size, location and past performance will determine our bidding strategy, the level of involvement from
competitors and our level of success in winning awards. Our primary advantages vary by location, but mostly are based upon local individual
relationships or a demonstrated industry expertise. Additionally, due to the size of many of our projects, our financial resources help us compete
effectively against local competitors.

Recent Developments

We are focused on return on capital and cash flow to maximize long-term shareholder value. As a result, we have increased our focus on a
number of initiatives to return the Company to profitability. Included in these initiatives has been the closure or sale of a number of facilities
within our Commercial & Industrial segment. During 2011, we initiated the sale or closure of all or portions of our Commercial & Industrial
facilities in Arizona, Florida, Iowa, Louisiana, Massachusetts, Nevada and Texas. We continue to evaluate the performance of the remaining
operations in our Commercial & Industrial segment, which continues to operate in a very challenging environment. If we were to elect to dispose
of a substantial portion of our remaining Commercial & Industrial segment, the realized values of such actions would be substantially less than
current book values, which would likely result in a material adverse impact on our financial results. In addition, we often consider and evaluate
additional investments in our existing divisions and acquisitions that may or may not be complementary to our existing business, but are
expected to contribute to our goal of maximizing long-term shareholder value.

Safety Culture

Performance of our contracting and maintenance services exposes us to unique potential hazards associated specifically with the electrical
contracting industry. In light of these risks, we are resolute in our commitment to safety and maintaining a strong safety culture, which is
reflected in our safety program and the significant reductions in loss time cases and OSHA recordable incidents over the past ten years. We
employ eight full-time regional safety managers, under the supervision of our full-time Vice President of Safety. We have standardized safety
policies, programs, procedures and personal protection equipment throughout all operating locations, including programs to train new
employees, which applies to employees new to the industry and those new to IES. To further emphasize our commitment to safety, we have also
tied management incentives to their specific safety performance results.

Business Operations

We have 53 locations serving the continental 48 states. In addition to our corporate office, we have 8 locations within our Communications
business, 26 locations within our Residential business and 18 locations within our Commercial & Industrial business. This diversity helps to
reduce our exposure to unfavorable economic developments in any given region.

Access to Bonding

Our ability to post surety bonds provides us with an advantage over competitors that are smaller or have fewer financial resources. We believe
that the strength of our balance sheet, as well as a good relationship with our bonding provider, enhances our ability to obtain adequate financing
and surety bonds.
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Industry Overview

Slowing economic conditions have lead to a sharp decrease in demand for residential housing since the middle of 2007, with commercial
demand beginning to slow, thereafter, in 2008. A more severe decline was experienced during 2009 for commercial as well as industrial and
multi-family construction.
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The 2010 and 2011 decline, while less severe, did not meet previous expectations for recovery. According to McGraw Hill Construction�s Dodge
Construction Outlook dated October 2011, new construction starts for 2012 are forecasted at $412 billion, which is flat with the 2011 new
construction figure of $410 billion. This forecast remains well below peak activity in 2006 due to the slow recovery of jobs and consumer
spending affecting the economic recovery.

The McGraw Hill Construction Outlook included the following information which we consider key points for the construction markets we
compete within:

� Single family housing is forecasted to increase approximately 10% in 2012, but the activity level may remain weak as the excess
supply of home foreclosures continue to depress the market.

� Multifamily housing is forecasted to improve by approximately 18% in 2012, due to its more stable revenue stream, despite
restrained financing. Restrictive home lending, high unemployment and anemic economic growth have created a level of uncertainty
among prospective homebuyers sufficient to keep them on the sidelines; thus improving demand for multi-family housing.

� Commercial construction is forecasted to increase approximately 8% in 2012. Warehouses and hotels are expected to improve the
most in this sector during 2012. Activity levels for stores should remain weak by historical standards, as a significant portion of the
growth in consumer spending were gasoline stations and e-commerce, two sectors that do not require any meaningful investment in
retail commercial buildings.

� Institutional building construction is forecasted to decrease 2% in 2012, retreating for the fourth straight year, due to the difficult
fiscal climate for states and localities. School construction should be dampened as K-12 enrollments are projected to grow by 5.9%
for the 2010-2020 periods, while health care facilities will be tentative until a clearer picture develops with respect to health care
legislation and Medicare funding issues are dealt with by Congress.

� Public works construction is forecasted to decline 5% in 2012, given the fading benefits of the federal stimulus together with the
lower budgets from state and local governmental entities. Spending cuts in the absence of a multi-year federal transportation bill will
negatively impact highways and bridge construction.

� Electric utility construction activity is forecasted to drop 24% in 2012, falling for the fourth year in a row since the record high in
2008. Alternative power projects, such as wind and solar, are expected to decline as federal and state loan guarantees expire as a
result of budget constraints from these entities. On a positive note the Nuclear Regulatory Commission is expected to issue final
approvals for two new facilities in early 2012. These projects are valued at $8.0 billion a piece.

FMI 2012 U.S. Markets Construction Overview indicated communications construction should increase by approximately 5% in 2012 to
approximately $20.0 billion. The trend towards data storage and retrieval on the �cloud� will increase the growth of the data center segment of this
industry. Additionally, devices such as smart phones and laptops are requiring greater bandwidth and interconnectivity. Communications
construction is technology-driven and primarily limited by consumer demand.

Looking well beyond the recent economic downturn and prolonged recovery, numerous factors could positively affect construction industry
growth, including (i) population growth, which will increase the need for commercial, industrial and residential facilities, (ii) aging public
infrastructure which must be replaced or repaired, and (iii) increased emphasis on environmental and energy efficiency, which may lead to both
increased public and private spending. We believe these factors will continue to drive demand for the electrical infrastructure services we offer
over the long-term.

Customers

We have a diverse customer base. During the twelve-month periods ended September 30, 2011, 2010 and 2009, no single customer accounted
for more than 10% of our revenues. We will continue our emphasis on developing and maintaining relationships with our customers by
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providing superior, high-quality service. Management at each of our segments is responsible for determining sales strategy and sales activities.

Backlog

Backlog is a measure of revenue that we expect to recognize from work that has yet to be performed on uncompleted contracts, and from work
that has been contracted but has not started. Backlog is not a guarantee of future revenues, as contractual commitments may change. As of
September 30, 2011, our backlog was approximately $174.5 million compared to $219.3 million as of September 30, 2010. This decline is
primarily due to actions taken to close certain unprofitable operations in our Commercial & Industrial segment, which are more fully described
in Item 7 Management�s Discussion and Analysis of Financial Condition and Results of Operations � The 2011 Restructuring Plan� of this
Amendment No. 1 to our Form 10-K. The Communications segment backlog was $26.6 million, essentially unchanged form the prior year. The
Residential segment experienced a 31.7% increase to $32.0 million as
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of September 30, 2011 as compared to fiscal 2010, as multi-family housing starts have increased. We do not include single-family housing or
time and material work as a component of our Residential backlog. The Commercial & Industrial segment backlog not associated with the
wind-down of operations described in the 2011 Restructuring Plan, declined modestly year-over-year, due to competitive market pressures,
project selection delays and project cancellations. We do not include service or time and material work as a component of our Commercial &
Industrial backlog.

Employees

At September 30, 2011, we had 2,724 employees. We are not a party to any collective bargaining agreements with our employees. We believe
that our relationship with our employees is strong.

Competition

The markets in which we operate are highly competitive. Many of the industries in which we operate are highly fragmented and are served by
many small, owner-operated private companies. There are also several large private regional companies and a small number of large public
companies in our industries. In addition, there are relatively few barriers to entry into some of the industries in which we operate and, as a result,
any organization that has adequate financial resources and access to technical expertise may become a competitor. We believe that our strengths
such as our safety performance, technical expertise and experience, financial and operational resources, nationwide presence, and industry
reputation put us in a strong position. There can be no assurance, however, that our competitors will not develop the expertise, experience and
resources to provide services that are superior in both price and quality to our services, or that we will be able to maintain or enhance our
competitive position.

Regulations

Our operations are subject to various federal, state and local laws and regulations, including:

� licensing requirements applicable to electricians;

� building and electrical codes;

� regulations relating to worker safety and protection of the environment;

� regulations relating to consumer protection, including those governing residential service agreements; and

� qualifications of our business legal structure in the jurisdictions where we do business.
Many state and local regulations governing electricians require permits and licenses to be held by individuals. In some cases, a required permit
or license held by a single individual may be sufficient to authorize specified activities for all our electricians who work in the state or county
that issued the permit or license. It is our policy to ensure that, where possible, any permits or licenses that may be material to our operations in a
particular geographic area are held by multiple employees within that area.

We believe we have all licenses required to conduct our operations and are in compliance with applicable regulatory requirements. Failure to
comply with applicable regulations could result in substantial fines or revocation of our operating licenses or an inability to perform government
work.

Risk Management and Insurance

The primary risks in our operations include bodily injury, property damage and construction defects. We maintain automobile, general liability
and construction defect insurance for third party health, bodily injury and property damage and workers� compensation coverage, which we
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consider appropriate to insure against these risks. Our third-party insurance is subject to deductibles for which we establish reserves.

Seasonality and Quarterly Fluctuations

Results of operations from our Residential segment are more seasonal, depending on weather trends, with typically higher revenues generated
during spring and summer and lower revenues during fall and winter. The Communications and Commercial & Industrial segments of our
business are less subject to seasonal trends, as work generally is performed inside structures protected from the weather. Our service and
maintenance business is generally not affected by seasonality. In addition, the construction industry has historically been highly cyclical. Our
volume of business may be adversely affected by declines in construction projects resulting from adverse regional or national economic
conditions. Quarterly results may also be materially affected by the timing of new construction projects. Accordingly, operating results for any
fiscal period are not necessarily indicative of results that may be achieved for any subsequent fiscal period.
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Available Information

General information about us can be found on our website at www.ies-co.com under �Investor Relations.� We file our interim and annual financial
reports, as well as other reports required by the Securities Exchange Act of 1934, as amended (the �Exchange Act�), with the United States
Securities and Exchange Commission (the �SEC�).

Our annual report on Form 10-K, quarterly reports on Form 10-Q and current reports on Form 8-K, as well as any amendments and exhibits to
those reports are available free of charge through our website as soon as it is reasonably practicable after we file them with, or furnish them to,
the SEC. You may also contact our Investor Relations department and they will provide you with a copy of these reports. The materials that we
file with the SEC are also available free of charge through the SEC website at www.sec.gov. You may also read and copy these materials at the
SEC�s Public Reference Room at 100 F Street, NE., Washington, D.C. 20549. Information on the operation of the Public Reference Room is
available by calling the SEC at 1�800�SEC�0330.

We have adopted a Code of Ethics for Financial Executives, a Code of Business Conduct and Ethics for directors, officers and employees (the
Legal Compliance and Corporate Policy Manual), and established Corporate Governance Guidelines and adopted charters outlining the duties of
our Audit, Human Resources and Compensation and Nominating/Governance Committees, copies of which may be found on our website. Paper
copies of these documents are also available free of charge upon written request to us. We have designated an �audit committee financial expert�
as that term is defined by the SEC. Further information about this designee may be found in the Proxy Statement for the Annual Meeting of
Stockholders of the Company.
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Item 1A. Risk Factors

You should consider carefully the risks described below, as well as the other information included in this document before making an investment
decision. Our business, results of operations or financial condition could be materially and adversely affected by any of these risks, and the
value of your investment may decrease due to any of these risks.

Existence of a controlling shareholder.

A majority of our outstanding common stock is owned by Tontine Capital Partners, L.P. and its affiliates (collectively, �Tontine�). On July 21,
2011, Tontine, filed an amended Schedule 13D indicating its ownership level of 57.4%. As a result, Tontine can control most of our affairs,
including the election of directors who in turn appoint executive management and control any action requiring the approval of shareholders,
including the adoption of amendments to our corporate charter and approval of any potential merger or sale of all or substantially all assets,
divisions, or the Company itself. This control also gives Tontine the ability to bring matters to a shareholder vote that may not be in the best
interest of our other stakeholders. Additionally, Tontine is in the business of investing in companies and may, from time to time, acquire and
hold interests in businesses that compete directly or indirectly with us or act as suppliers or customers of the Company.

We may incur significant charges or be adversely impacted by the closure or sale of additional facilities.

We have increased our focus on a number of initiatives to return the Company to profitability. Included in these initiatives has been the closure
or sale of a number of facilities within our Commercial & Industrial segment. During 2011, we initiated the sale or closure of all or portions of
our Commercial & Industrial facilities in Arizona, Florida, Iowa, Louisiana, Massachusetts, Nevada and Texas. We continue to evaluate the
performance of the remaining operations in our Commercial & Industrial segment, which continues to operate in a very challenging
environment. If we were to elect to dispose of a substantial portion of our remaining Commercial & Industrial segment, the realized values of
such actions would be substantially less than current book values, which would likely result in a material adverse impact on our financial results.

Availability of net operating losses may be reduced by a change in ownership.

A change in ownership, as defined by Internal Revenue Code Section 382, could reduce the availability of net operating losses for federal and
state income tax purposes. Should Tontine sell or exchange all or a portion of its position in IES, a change in ownership could occur. In addition
a change in ownership could occur resulting from the purchase of common stock by an existing or a new 5% shareholder as defined by Internal
Revenue Code Section 382. Currently, we have approximately $435 million of federal net operating losses that are available to use to offset
taxable income, exclusive of net operating losses from the amortization of additional tax goodwill. In addition, we have approximately
$12.6 million of net operating loss not currently available due to the limitation imposed by Internal Revenue Code Section 382, exclusive of net
operating losses from the amortization of additional tax goodwill, and will be available to offset taxable income in future periods. Should a
change in ownership occur, all net operating losses incurred prior to the change in ownership would be subject to limitation imposed by Internal
Revenue Code Section 382 and this would substantially reduce the amount of net operating loss currently available to offset taxable income.

To service our indebtedness and to fund working capital, we will require a significant amount of cash. Our ability to generate cash
depends on many factors that are beyond our control.

Our ability to make payments on and to refinance our indebtedness and to fund working capital requirements will depend on our ability to
generate cash in the future. This is subject to our operational performance, as well as general economic, financial, competitive, legislative,
regulatory and other factors that are beyond our control.

We cannot provide assurance that our business will generate sufficient cash flow from operations or asset sales and, that future borrowings will
be available to us under our credit facility in an amount sufficient to enable us to pay our indebtedness, or to fund our other liquidity needs. We
may need to refinance all or a portion of our indebtedness, on or before maturity. We cannot provide assurance that we will be able to refinance
any of our indebtedness on commercially reasonable terms, or at all. Our inability to refinance our debt on commercially reasonable terms could
have a material adverse effect on our business.

The highly competitive nature of our industries could affect our profitability by reducing our profit margins.

The industries in which we compete are highly fragmented and are served by many small, owner-operated private companies. There are also
several large private regional companies and a small number of large public companies from which we face competition in these industries. In
the future, we could also face competition from new competitors entering these markets because certain segments, such as our electrical
contracting services, have a relatively low barrier for entry while other segments such as our services for mission critical infrastructure have
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attractive dynamics. Some of our competitors offer a greater range of services, including mechanical construction, facilities management,
plumbing and heating, ventilation and air conditioning services. Competition in our markets depends on a number of factors, including price.
Some of our competitors may have lower overhead cost structures and may, therefore, be able to provide services comparable to ours at lower
rates than we do. If we are unable to offer our services at competitive prices or if we have to reduce our prices to remain competitive, our
profitability would be impaired.
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Backlog may not be realized or may not result in profits.

Customers often have no obligation under our contracts to assign or release work to us, and many contracts may be terminated on short notice.
Reductions in backlog due to cancellation of one or more contracts by a customer or for other reasons could significantly reduce the revenue and
profit we actually receive from contracts included in backlog. In the event of a project cancellation, we may be reimbursed for certain costs but
typically have no contractual right to the total revenues reflected in our backlog.

Our use of percentage-of-completion accounting could result in a reduction or eliminati
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