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$26.65 per share).
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DOCUMENTS INCORPORATED BY REFERENCE:
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PART L.

ITEM 1. BUSINESS

General Cable Corporation (the Company) is a global leader in the development, design, manufacture, marketing and
distribution of copper, aluminum and fiber optic wire and cable products for the energy, industrial, specialty and
communications markets. The Company is a Delaware corporation and was incorporated in April 1994. The Company
and its predecessors have served various wire and cable markets for over 150 years. The Company s immediate
predecessor was a unit of American Premier Underwriters, Inc. (American Premier), previously known as The Penn
Central Corporation. American Premier acquired the Company s existing wire and cable business in 1981 and
significantly expanded the business between 1988 and 1991 by acquiring Carol Cable Company, Inc. and other wire
and cable businesses and facilities. In June 1994, a subsidiary of Wassall PLC acquired the predecessor by purchase of
General Cable s outstanding subordinated promissory note, the General Cable common stock held by American
Premier and a tender offer for the publicly-held General Cable common stock. Between May and August 1997,
Wassall consummated public offerings for the sale of all of its interest in General Cable s common stock. The
Company has operated as an independent public company since completion of the offerings.

The Company has a strong market position in each of the segments in which it competes due to geographic, product,
and customer diversity and its ability to operate as a low cost provider. Technical expertise and implementation of
Lean Six Sigma ( Lean ) strategies have contributed to the Company s ability to maintain its position as a low cost
provider. The Company sells a wide variety of copper, aluminum and fiber optic wire and cable products, which it
believes represents one of the most diversified product lines in the industry. As a result, the Company is able to offer
its customers a single source for most of their wire and cable requirements. As of December 31, 2010, the Company
manufactures its product lines in 47 facilities including four facilities owned by companies in which the Company has
an equity investment and sells its products worldwide through its global operations.

Business Segments

The Company s three external reportable segments include North America, Europe and Mediterranean, and Rest of
World (ROW), which consists of operations in Latin America, Sub-Saharan Africa, Middle East and Asia Pacific. All
three segments engage in the development, design, manufacture, marketing and distribution of copper, aluminum and
fiber optic wire and cable products for the energy, industrial, specialty and communications markets. In addition to the
above products, the ROW segment and the Europe and Mediterranean segment develop, design, manufacture, market
and distribute construction products and the ROW segment manufactures and distributes rod mill wire and cable
products. Additional financial information regarding the segments appears in Note 16 to the Consolidated Financial
Statements.

North America

The North America segment engages in the development, design, manufacture, marketing and distribution of copper,
aluminum and fiber optic wire and cable products for the energy, industrial, specialty and communications markets
principally in the United States and Canada primarily to domestic customers for use in the electric utility, electrical
infrastructure and communications industries. The North America segment contributed approximately 37%, 34%, and
35% of the Company s consolidated revenues for 2010, 2009 and 2008, respectively.

The economic conditions in the United States and Canada have continued to negatively affect demand and pricing in a
broad spectrum of markets in North America. Demand for electric utility products in North America is well below
levels experienced during the period coming out of the last recession and has resulted in a very competitive pricing
environment; however, demand for electric utility products rebounded in the second half of 2010 after two years of
declining demand, primarily due to transmission grid and terrestrial wind farm projects. Full year volumes are still the
lowest we have experienced in a decade.

The electric utility market served by the Company is dependent on a variety of factors including housing and
construction, governmental energy and tax policy, electricity demand, rate case decisions and the investment policies
of electric utilities. The Company believes that the increase in electricity consumption in North America over the
long-term has outpaced the rate of utility investment in North America s energy grid. As a result, the Company
believes the average age of power transmission cables has increased and the current electric transmission
infrastructure needs to be upgraded in order to alleviate transmission grid reliability and capacity issues. Investment in
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the energy grid stemming from historical power outages in the U.S. and Canada and published studies by the North
American Electric Reliability Council emphasizing the need to upgrade the power transmission infrastructure used by
electric utilities should over time result in an increase in demand for the Company s electric utility products.
Improvements to the transmission grid infrastructure and reliability of power availability under energy legislation
passed in the United States in 2005 have
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been difficult due to the complexities of interstate projects at the local, state and federal level. Investment in
renewable energy has been a source of growth in the wire and cable industry over the last several years due, in part, to
the availability of credit and tax incentives resulting from legislation passed in the United States in 2004. The
investment tax credit portion of this legislation and subsequent legislation have generally provided for a relatively
short investment time horizon which has caused volatility as it relates to the investment in alternative energy and the
resulting demand for our products over the last several years. As the Company is a significant manufacturer of wire
and cable used in wind farms, increased investment in alternative energy, while volatile, has resulted in an increase in
demand for the Company s products in recent years. On December 16, 2010, the investment tax credit was renewed for
alternative energy projects which are expected to continue to support demand for the Company s products in 2011.
Additionally, the economic stimulus package passed by Congress in 2009 contained legislation which has increased
investment in the electric transmission infrastructure, high-speed broadband infrastructure and alternative energy
sources and over time may lead to further increase in demand for the Company s products.

The Company has strategic alliances in the United States and Canada with a number of major utility customers and is
strengthening its market position through these agreements. The Company utilizes a network of direct sales and
authorized distributors to supply bare overhead and low-, medium-, and high-voltage bare cable products.
Approximately, 3,000 utility companies represent this market. A majority of the Company s electric utility customers
have entered into written agreements with the Company for the purchase of wire and cable products. These
agreements typically have one to four year terms and provide adjustments to selling prices to reflect fluctuations in the
cost of raw materials. These agreements do not guarantee a minimum level of sales. Approximately 60% of the
Company s 2010 electric utility business revenues in North America were under contract.

The market for electrical infrastructure cable products in North America has many niches. Sales in North America are
heavily influenced by the level of industrial construction spending as well as the level of capital equipment investment
and maintenance, factory automation and mining activity. In 2008, North America demand was influenced by
industrial sector maintenance spending and high demand for products used in the mining, oil, gas, and petrochemical
markets. Demand in 2009 decreased for these products due to the overall weak economic conditions and, in part, as a
result of the significant decline in oil prices, which influenced drilling, coal mining activity and investment in
alternatives energy sources. In 2010 the demand for the full year continued to remain weak despite improvement in
the second half of 2010. The competitive pricing environment still presents a challenge compounded with rising raw
material costs. The pricing environment has been and is expected to continue to be difficult due to excess capacity in
the industry combined with weaker demand.

The strengthening demand in electrical infrastructure products in the latter part of 2010 was primarily due to specialty
markets. Demand for oil, gas, and petrochemical products increased as land drilling increased due to shale gas
exploration and steady gas prices. Additionally, new products were introduced in the original equipment manufacturer
(OEM) solar and wind markets increasing overall demand.

Over the last several years, demand for outside plant telecommunications cables has experienced a significant decline
from historical levels. Overall demand for telecommunications products from the Company s traditional Regional Bell
Operating Company (RBOC) customers in North America has also declined over the last several years. Recent RBOC
merger activity, declining broadband investment, allocation of capital to fiber-to-the-home initiatives, weakness in the
United States housing market and budgetary constraints caused partially by higher copper costs have reduced both
RBOC and distributor purchasing volumes in this segment.

The deployment of fiber optic products into the telephone network has negatively impacted telephone companies
purchases of the Company s copper based telecommunications cable products. The Company believes the negative
impact on the purchase of copper based products has been somewhat mitigated by some customers upgrading a
portion of their copper network to support further investment in fiber broadband networks. Growth in the overall
communications market, which is largely dependent upon housing starts and the level of information technology
spending on network infrastructure, is expected to remain weak in the foreseeable future due to the current economic
conditions in the United States.

Europe and Mediterranean
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The Europe and Mediterranean segment engages in the development, design, manufacture, marketing and distribution
of copper, aluminum and fiber optic wire and cable products for the energy, industrial, specialty and communications
markets originating in Algeria, Angola, Egypt, France, Germany, Portugal and Spain, and services markets throughout
Europe and the Mediterranean. This segment produces electric utility, electrical infrastructure, construction, and
communications products. Additionally, the Europe and Mediterranean segment provides installation services for
high-voltage and extra high-voltage electric utility projects around the world. The Europe and Mediterranean segment
contributed approximately 31%, 36% and 35% of the Company s consolidated revenues for 2010, 2009 and 2008,
respectively.
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This segment has expanded in recent years due to several key acquisitions. These acquisitions have broadened the
Company s customer base and the product offering to expand its presence in the European and Mediterranean markets,
which had previously been concentrated in the Iberian Peninsula. These acquisitions include the purchase of a
majority ownership of BICC Egypt S.A.E. (Egypt) in October 2010, Enica Biskra (Algeria) in May 2008,
Norddeutsche Seekabelwerke GmbH& Co. (NSW) in April 2007, E.C.N. Cable Group S.L. (ECN) in August 2006
and Silec Cable, S.A.S. (Silec) in December 2005. Egypt manufactures a wide variety of wire and cable products for
the electrical markets including low-voltage insulated power and control cables, building wire, instrumentation cable,
halogen-free power and control cables, and overhead power cables. Enica Biskra is a joint venture formed with an
Algerian state-owned manufacturer of low- and medium-voltage power and construction cables. NSW is a global
supplier of offshore communications, power and control cables as well as aerial cables for power utility
communication and control networks. ECN s global sales consist mostly of sales of aluminum aerial high-voltage
cables, low- and medium-voltage insulated power cables and bi-metallic products used in electric transmission and
communications. Silec is a global leader in the design, engineering and installation of high- voltage underground links
as well as cabling systems for energy transmission and distribution markets. These acquisitions demonstrate the
Company s strategic initiative to expand its global geographic footprint and broaden its product diversity.

The ongoing weak economic conditions have affected a broad spectrum of markets throughout Europe, particularly in
Spain and Portugal, where the recessionary conditions have had a significant impact on the domestic construction
markets. Growth in European and Mediterranean electric utility markets is largely dependent on the investment
policies of electric utilities, infrastructure improvement and the growing needs of emerging economies. The Company
believes that the increase in electricity consumption in Europe has outpaced the rate of utility investment in Europe s
energy grid, historically. As a result, the Company believes the average age of power transmission cables has
increased and the current electric transmission infrastructure needs to be upgraded in order to alleviate transmission
grid reliability and capacity issues. Similar to the economic stimulus in the United States focused on enhanced
investment in electric transmission infrastructure, high-speed broadband infrastructure and alternative energy projects
as discussed in the Company s North America segment, the Council of the European Union, as part of a broader
economic recovery plan, recently earmarked funding for numerous projects in the field of energy, such as large grid
interconnection projects.

In October 2010, NSW was awarded a complete turn-key solution project which includes the design, manufacture,
supply and installation of high voltage export submarine cable, terrestrial underground transmission cable as well as
associated accessories for the offshore wind farm, Baltic 2. The order value of the project is 195 million Euro. The
project allows General Cable to gain momentum in the investment in grid interconnections and alternative energy
such as offshore wind power which represents attractive long-term growth opportunities. Manufacturing of the cable
is expected to occur throughout 2011 and into 2012 with installation in 2012 according to the current timeline.

The market for electrical infrastructure cable products has many niches. The level of construction spending heavily
influences sales in Europe and Mediterranean. The Company experienced high demand prior to 2006 as a result of
continuing strength in residential and non-residential construction spending in the region, particularly in Spain.
However, demand for residential low-voltage cables and building wire has continued to decrease since 2007 and
continued into 2010 in the Spanish domestic market.

Rest of World (ROW)

The ROW segment engages in the development, design, manufacture, marketing and distribution of copper, aluminum
and fiber optic wire and cable products for the energy, industrial, specialty and communications markets as well as
manufactures, and distributes rod mill wire and cable products. The ROW segment consists of sales, distribution and
manufacturing facilities in Latin America, Sub-Saharan Africa, the Middle East and Asia Pacific that resulted from the
acquisition of Phelps Dodge International Corporation (PDIC) in October 2007 and is managed in conjunction with
the Company s historical operations in the Australia, China, India, Mexico, New Zealand, and the Pacific Islands. The
ROW segment contributed approximately 32%, 30% and 30% of the Company s consolidated net sales in 2010, 2009
and 2008, respectively.

The PDIC acquisition was completed as part of the Company s strategy to expand globally into developing energy and
electrical infrastructure markets. PDIC manufactures a full range of electric utility, electrical infrastructure,
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construction and communication products. PDIC serves developing countries and customers in sectors that are
expected to offer better growth opportunity over time than the developed world. In addition to its manufacturing
capabilities, the acquisition of PDIC provided a global network of management, development, design, distribution,
marketing assistance, technical support and engineering and purchasing services to contractors, distributors, and
public and private utilities. Current ROW operations and equity investments are located in Australia, Brazil, Chile,
China, Colombia, Costa Rica, Ecuador, El Salvador, Fiji, Honduras, India, Mexico, New Zealand, Oman, Pakistan,
Panama, Peru, the Philippines, South Africa, Thailand, Venezuela and Zambia.
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Economic conditions appear to be improving across a broad spectrum of markets in ROW, particularly Brazil, Chile,
and Zambia but ongoing weak economic conditions continue in Mexico and Central America. The socio-economic
environment in Venezuela continues to create a challenging operating environment as well. Overall, this segment is
expected to grow prospectively as a result of its leading market positions in Latin America, Sub-Saharan Africa and
Asia Pacific. The countries in ROW are generally expected to offer better growth opportunities over time than the
developed markets of North America and Western Europe due to growing population and wealth driving demand for
consumer goods, housing and electricity. Additionally, the Company anticipates an expanded global product offering
will provide greater accessibility to customers as it relates to investment in electrical infrastructure, construction and
electric utilities throughout developing markets.
Overall growth was experienced in Brazil, Chile, and Zambia in the current year and this trend is expected to continue
in the near future. In Brazil, demand for the Company s low- and medium- voltage distribution cables increased due to
government plans to improve the infrastructure of the country. Government initiated projects include Lights for All ,
which is designed to provide power to remote locations throughout the country, and an urban mobility plan to improve
infrastructure of airports, ports and railways. In the private sector, infrastructure spending in preparation for upcoming
events such as the 2014 World Cup of Soccer and the 2016 Olympics, downstream investments in oil and gas
industries, as well as bullet train infrastructure spending, have additionally increased demand. Although transmission
projects were delayed in 2010, these projects began to ship in late 2010 and are expected to continue to ship in 2011
and 2012. In Chile, sales trends are positive as a result of reconstruction efforts following the Chilean earthquake in
early 2010 as well as increased investment in infrastructure and mining sectors due to low interest rates and a stable
political environment. In Zambia, growth has been caused by increased mining activities as a result of rising copper
prices which are expected to result in investments by the government in electrical infrastructure projects in the next
year.
The recent increase in demand was primarily offset by the challenges faced in Venezuela as the country continues to
cope with complex exchange regulations that have caused disruptions in electrical infrastructure and construction
projects across the country. Additionally, weak economic conditions continued to impact markets in Mexico and
Central America throughout 2010. Mexico is experiencing high unemployment levels, tight credit conditions, violence
and a low consumer confidence level, which have kept domestic demand at low levels. Generally in Central America,
excluding the stable environment in Costa Rica, the political and democratic structures are fragile in most countries
thus negatively impacting investments in infrastructure.
Products
The various wire and cable product lines are sold and manufactured by all geographic segments except for rod mill
products, which are only manufactured and sold by the ROW segment, and construction products, which are only sold
in the Europe and Mediterranean and ROW segments. Revenue by product line is included in Note 16 to the
Consolidated Financial Statements. Products sold by the Company s three segments include the following:
Electric Utility products The primary products in this grouping include low- and medium-voltage
distribution cable; high-and extra-high voltage power transmission cable products and underground
installation; and bare overhead conductors. These products are sold to electric utility and power companies
and contractors. The Company is a leader in the supply of electric utility cables in North America, Latin
America, Western Europe, Oceania and Southeast Asia.

The Company manufactures low- and medium-voltage aluminum and copper distribution cable, bare
overhead aluminum conductor and high-voltage transmission cable. Bare transmission cables are utilized by
utilities in the transmission grid to provide electric power from the power generating stations to the
distribution sub-stations. Medium-voltage cables are utilized in the primary distribution infrastructure to
bring power from the distribution sub-stations to the transformers. Low-voltage cables are utilized in the
secondary distribution infrastructure to take the power from the transformers to the end-user.

The Company provides installation services for high-voltage and extra-high-voltage transmission cables
used in certain underground applications. The underground power cables are highly engineered cables and
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the installation of such requires specific expertise. To support these services, the Company has strengthened
its materials science, power connectivity and systems integration expertise.

Electrical Infrastructure products  This product group includes electrical infrastructure, portable cord
products, transportation products and industrial harnesses. These products consist of wire and cable that are
used for many applications: maintenance and repair; temporary power on construction sites; conduction of
electrical current and signals for industrial original equipment manufacturers and commercial power,
residential power, and control applications; and jacketed wire and cable products and harnesses for
automotive and industrial applications.

These products include low- and medium-voltage industrial cables, rail and mass transit cables, shipboard
cables, oil and gas cables and other industrial cables. Applications for these products include power
generating stations, marine, mining, oil and gas, transit/locomotive, original equipment manufacturers,
machine builders and shipboard markets. The Company s Polyrall XT marine wire and cable products also
provide superior properties and performance levels that are necessary for heavy-duty industrial applications
to both onshore and offshore platforms, ships and oil rigs. Many wire and cable applications require cables
with exterior armor and/or jacketing materials that can endure exposure to chemicals, extreme temperatures
and outside elements. The Company offers products that are specifically designed for these applications.

Table of Contents

13



Edgar Filing: GENERAL CABLE CORP /DE/ - Form 10-K

Table of Contents
The portable cord products in this product group consist of a wide variety of rubber and plastic insulated
cord products for power and control applications serving industrial, mining, entertainment, original
equipment manufacturers and other markets. These products are used for the distribution of electrical power
but are designed and constructed to be used in dynamic and severe environmental conditions where a
flexible but durable power supply is required including both standard commercial cord and cord products
designed to meet customer specifications. Portable rubber-jacketed power cord, the Company s highest
volume selling cord product line, is typically manufactured without a connection device at either end and is
sold in standard and customer-specified lengths. The cords are also sold to original equipment manufacturers
for use as power cords on their products and in other applications, in which case the cord is made to the
original equipment manufacturers specifications. The Company also manufactures portable cords for use
with moveable heavy equipment and machinery. The Company s portable cord products are sold primarily
through electrical distributors and electrical retailers to industrial customers, original equipment
manufacturers, contractors and consumers.

The transportation products consist primarily of ignition wire sets for sale to the automotive aftermarket.
These products are sold primarily to automotive parts retailers and distributors. The Company s automotive
products are also sold on a private label basis to retailers and other automotive parts manufacturers. Other
products include cable harnesses (assemblies) for use in industrial control applications as well as medical
applications. These assemblies are used in such products as industrial machinery, diagnostic imaging and
transportation equipment. These products are sold primarily to original equipment manufacturers and
industrial equipment manufacturers.

Construction products  This product group includes wire and cable products for construction markets. These
products consist of construction cables, building wire and flexible cords. This grouping includes construction
cables that meet low-smoke, zero-halogen requirements and flame retardant cables. The cables are used in

the construction markets served by electrical distributors, contractors and retail home centers. The principal
end users are electricians, distributors, installation and engineering contractors and do-it-yourself consumers.

Communication products The communication products include wire and cable products that transmit
low-voltage signals for voice and data applications and electronic wire and cables.

A principal product category is data communication products that include high-bandwidth twisted copper
and fiber optic cables and multi-conductor cables for customer premises, local area networks and telephone
company central offices. Customer premise communication products are used for wiring at subscriber
premises and include computer, riser rated and plenum rated wire and cable. Riser cable runs between floors
and plenum cable runs in air spaces, primarily above ceilings in non-residential structures. Local area
network cables run between computers along horizontal raceways and in backbones between servers. Central
office products interconnect components within central office switching systems and public branch
exchanges. The Company sells data communications products primarily through a direct sales force.

Another principal product category includes outside plant telecommunications exchange cable, which is
short haul trunk, feeder or distribution cable from a telephone company s central office to the subscriber
premises. The product consists of multiple paired conductors (up to 4,200 pairs) and various types of
sheathing, water-proofing, foil wraps and metal jacketing. Service wire is used to connect telephone
subscriber premises to curbside distribution cable. The Company sells telecommunications products
primarily to telecommunications system operators through its direct sales force under supply contracts of
varying lengths and to telecommunications distributors. These supply contracts do not guarantee a minimum
level of sales.
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The Company s electronics products include multi-conductor, multi-pair, coaxial, hook-up, audio and
microphone cables, speaker and television lead wire and high temperature and shielded electronic wire.
Primary uses for these products are various applications within commercial, industrial instrumentation and
control and residential markets. These markets require a broad range of multi-conductor products for
applications involving programmable controllers, robotics, process control and computer integrated
manufacturing, sensors and test equipment, as well as cable for fire alarm, smoke detection, sprinkler
control, entertainment and security systems.

The Company produces and sells fiber-optic submarine communication cable systems and specialty cables
for the offshore industry and other underwater and terrestrial applications. Products include fiber-optic
submarine cables and hardware, low detection profile cables, turnkey submarine networks, and offshore
systems integration.
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Rod Mill products Rod Mill products include continuous cast copper and aluminum rod, which is sold to
other wire and cable manufacturers. These products are only produced and sold by PDIC operations in our
ROW segment and are generally produced and consumed internally. Copper and aluminum rod are the key
material used in the manufacturing of wire and cable products. Customers in this segment rely on the
Company to provide just-in-time delivery of this important component.
Industry and Market Overview
The wire and cable industry is competitive, mature and cost driven. For many product offerings, there is little
differentiation among industry participants from a manufacturing or technology standpoint. The Company s end
markets demonstrated recovery from the low points of demand experienced in 2003 over a number of years through
the fourth quarter of 2007. However, beginning in the fourth quarter of 2007 and continuing into 2010, the ongoing
weak global economic conditions and slow or negative growth in certain markets around the world have resulted in
lower demand and more competitive pricing. In the past several years, there has been significant merger and
acquisition activity which, the Company believes, has led to a reduction in inefficient, high cost capacity in the
industry. Wire and cable products are relatively low value added, higher weight and therefore relatively expensive to
transport and often subject to regional or country specifications. The wire and cable industry is raw materials intensive
with copper and aluminum comprising the major cost components for cable products. At current metal prices raw
material costs are approximately 85% of total product costs with copper and aluminum metal costs comprising of
approximately 60% of total product cost for the year ended December 31, 2010. Changes in the cost of copper and
aluminum are generally passed through to the customer, although there can be timing delays of varying lengths
depending on the volatility in metal prices, the type of product, competitive conditions and particular customer
arrangements.
Raw Materials Sources and Availability
The principal raw materials used by General Cable in the manufacture of its wire and cable products are copper and
aluminum. The price of copper and aluminum as traded on the London Metal Exchange ( LME ) and COMEX has
historically been subject to considerable volatility and, during the past few years, global copper prices have
established new average record highs.

Year to
Average daily selling price: ($ per pound) Quarter 1 Quarter 2 Quarter 3 Quarter 4 Date
Copper Cathode
2010 3.28 3.19 3.30 3.93 3.43
2009 1.57 2.15 2.67 3.03 2.35
2008 3.53 3.80 3.45 1.75 3.13
Aluminum
2010 1.04 1.02 1.01 1.13 1.05
2009 0.66 0.72 0.87 0.96 0.80
2008 1.28 1.38 1.31 0.87 1.21

The Company purchases copper and aluminum from various global sources, generally through annual supply
contracts. Copper and aluminum are available from many sources, however, unanticipated problems with the
Company s copper or aluminum rod suppliers could negatively affect the Company s business. In North America, the
Company has centralized the purchasing of its copper, aluminum and other significant raw materials to capitalize on
economies of scale and to facilitate the negotiation of favorable purchase terms from suppliers. In 2010, the
Company s largest supplier of copper rod accounted for approximately 83% of its North American copper purchases
while the largest supplier of aluminum rod accounted for approximately 77% of its North American aluminum
purchases. The Company s European and Mediterranean operations purchase copper and aluminum rod from many
suppliers or brokers with each generally providing a small percentage of the total copper and aluminum rod
purchased. The Company s ROW segment internally produces the majority of its copper and aluminum rod production
needs and obtains cathode and ingots from various suppliers with each supplier generally providing a small
percentage.
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Other raw materials utilized by the Company include nylon, polyethylene resin and compounds and plasticizers,
fluoropolymer compounds, optical fiber and a variety of filling, binding and sheathing materials. The Company
believes that all of these materials are available in sufficient quantities through purchases in the open market.

Patents and Trademarks

The Company believes that the success of its business depends more on the technical competence, creativity and
marketing abilities of its employees than on any individual patent, trademark or copyright. Nevertheless, the Company
has a policy of seeking patents when appropriate on inventions concerning new products and product improvements as
part of its ongoing research, development and manufacturing activities.
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The Company owns a number of U.S. and foreign patents and has patent applications pending in the U.S. and abroad.
Through its acquisition of PDIC, the Company acquired registered trade names related to Phelps Dodge International
Corporation and PDIC global marks and symbols in Brazil, Canada, China, India, Mexico, Taiwan, Thailand, and in
the United States. Although in the aggregate, these patents are of considerable importance to the manufacturing and
marketing of many of the Company s products, the Company does not consider any single patent or group of patents to
be material to its business as a whole. While the Company o